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ASHI® Get –a- Member Program
is an exciting opportunity for the all membership of the Society to help grow ASHI by recommending other inspectors for Candidate membership. A current ASHI member is our single best asset. A happy and satisfied member can speak to the benefits of membership in a way that no brochure or call from ASHI HQ can.
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Why ASHI Cares About Growth:
As the most respected professional society of home inspectors in North America, ASHI desires to continue our role as a voice for you, our members. The only way to do this is by continuing to grow our membership.

How Program Will Work:
Beginning in January 2006, the online ASHI application form has a space that reads:

“This new Candidate has been referred for membership by: _______________________ Insert Name and Membership Number of Current ASHI Member”. 
To start referring individuals for membership in ASHI, your name and membership number need to be included on the application. ASHI cannot add your name to the application after it has arrived. This means that when you meet a prospect, consider following up and helping them fill out the membership application to ensure that all information is correct and complete. This form can be found at (http://www.ashi.org/inspectors/join/candidate_application1.htm), or contacting ashi-hq.
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For every application that comes in with your name and member number on it, you will receive a $50 gift card. Help bring in two Candidates, earn $100. Help bring in 10 new Candidates, earn $500. Help bring in 20 new Candidates, earn $1000. The chance to bring in new Candidates is unlimited. With each new person, you help to grow ASHI, ensuring its continued strength now and in the future.

Where To Find Potential New Candidates:
• Home inspection schools, classes and seminars

• State continuing education classes

• Real estate and other trade shows

• Real estate association affiliate lists

• Lists of state licensed home inspectors

• Chambers of commerce membership lists

• Business cards and brochures from non-members in real estate offices

• Inspector listings in the Yellow Pages

• Web site listings of inspectors

• Flag an inspector down when you see a truck with an inspection company logo on it

• Other home inspector discussion boards

There are lots of opportunities for you to talk about membership in ASHI to non-members. Share the ASHI story with prospects and don’t be afraid to ask someone to join. Studies show that people are more inclined to get involved and join if someone invites them in person.

The Rules:
This is a new and exciting program for ASHI and we will be eager to see how the first year will go. Here are the rules:

• Your name and membership number must be on the application of the new Candidate at the time of application. 

• Your information may not be added once application is received and/or processed by ASHI HQ.

• You must be hold membership is ASHI in good standing at the time the application is received.

• The Candidate must be approved for membership by the Membership Committee or no recommender award will be issued.

• The Candidate’s full payment must be received and accepted in full before the $50 gift card is presented to the referrer. Candidates who do not submit full or adequate payment of dues will not be accepted for membership and no recommender award will be issued.

• The $50 gift cards will be in the form of American Express Gift Cards, usable at most retailers. The gift cards will be issued to the membership not less than quarterly.

• The gift card will only be sent to the individual listed on the application. The card may be given away by the recipient to another individual or an organization of their choosing.

• Chapter leadership may be a recommender or referrer. However, great care should be taken to ensure that this program is truly about current members prospecting and helping to bring in new Candidates and not simply one person in the Chapter marking every application. It is believed that the new Candidate who is being recommended will likely continue to go back to their referrer/ recommender for questions and concerns throughout their membership. The recommender should be willing to assist with this new member’s questions throughout his or her membership in ASHI.

Questions?
If you have any questions, please contact the ASHI Membership Department.

ASHI Director of Membership & Marketing, Anthony Snyder, anthonys @ ashi.org, or 847-759-2820.
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